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Are most of your buyers women and do you know how to "market" to this critical majority?  Women are the ever-increasing vital core of our industry’s customer base and smart suppliers (male or female!) are eager to find ways to capture their share of this segment of financial power.  Share in a wealth of eye-opening insights and tactics to expand your understanding of gender-specific communications that can tap the purchasing power of women customers. (This is for anyone who sells to women.) After participating, you will be able to:
· Take steps to earn "preferred brand" standing with women clients.
· Recognize three sales blunders that will cost you business with women customers.
· See why doing a better job marketing to women will also build your business among men.
